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social ladder and create a comfortable life. They 

are sometimes called the new rich.

Others, however, are born into wealth 

gained by earlier generations in their families 

(Langman, 1988). The formidable pedigree of 

“old wealth,” not to mention the wealth itself, 

provides them with insulation from the rest of 

society. Their position in society is perpetuated 

through a set of exclusive clubs, resorts, charita-

ble and cultural organizations, and social activ-

ities that provides members with a distinctive 

lifestyle and a perspective on the world that dis-

tinguishes them from the rest of society.

Sociologists G. William Domhoff (1983, 

1998) and C. Wright Mills (1956) have made the 

case that members of the upper class can struc-

ture other social institutions to ensure that their 

personal interests are met and that the class 

itself endures. They control the government, 

large corporations, the majority of privately held 

corporate stock, media outlets, universities, 

councils for national and international affairs, 

and so on (Domhoff, 1998). Hence, members of 

this class enjoy political and economic power to a 

degree not available to members of other classes.

For example, the educational system plays 

not only a key socializing role (see Chapter 5) 

but also an important role in perpetuating or 

reproducing the U.S. class structure. Children 

of the upper class often attend private schools, 

boarding schools, and well-endowed private 

universities (Domhoff, 1998). In addition to 

the standard curriculum, these schools teach 

vocabulary, inflection, styles of dress, aesthetic 

tastes, values, and manners (Collins, 1971). 

These schools tend to emphasize essay-text 
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